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What starts to differentiate?

Qualitative

Investment philosophy and objectives
Investment manager / name recognition
Strong sales team

Luck

Quantitative
Strong, consistent performance results
Proven effective risk management

How to address with data

Qualitative

Benchmarks and attribution analysis
Historical analysis; scenario analysis
Client trends; Peer relative analysis

Quantitative
Assets Ahead/Behind Benchmark (rolling)
Factor attribution; MPT Time Series analysis



Client Relations

Clients

Investment
Strategy

Returns

Investment Operations
Investment Teams



Investment
Universe

Management

People

Human Capital

Technology
Infrastructure

Sales



Management

People

~ Human Capital ~ sales

Technology
Infrastructure

Investment
Universe




Investment
Strategy

Investment
Universe

Management

People

Human Capital

Technology
Infrastructure

Sales



Investment
Strategy

Investment
Universe

Data Vendors

Management

People

Human Capital

Technology
Infrastructure

Sales



ransactions

‘ ) Investment
Execution Strategy Managl;ement

People

Investment

B k e R i
rokers [P Human‘CapltaI

Technology
Infrastructure

Sales



. Investment

Strategy

People

Investment

Brok T EE——— —— 1 Pr—
rokers e Human‘CapltaI SEIE

Technology
Infrastructure

Exchanges Data Vendors s



Transactions

Execution

Brokers

Exchanges

Positions

Investment
Strategy

Investment
Universe

Data Vendors

Account Structures s Results
Management
People
Human Capital — Sales
Technology

Infrastructure

Clients



Transactions v Positions s Account Structures

. Investment . Distributio
Execution Strategy Managlement Marketing Channels
‘ People
Investment .
Brokers s ) — ~ Sales Prospects
P Human Capital p

Technology
Infrastructure

Exchanges Data Vendors —



Transactions

Execution

Brokers

Exchanges

Positions

Investment
Strategy

Investment
Universe

Data Vendors

Regulatory

Reporting

Account Structures

Management

People

Human Capital

Technology
Infrastructure

Operational Margin
Risk Expansion

Clients

Results

Marketing

Sales

Financial
Performance

EEIE

Forecasts

Distribution
Channels

Prospects

Competitors



Transactions

Execution

Brokers

Exchanges

Positions

Investment
Strategy

Investment
Universe

Data Vendors

Account Structures

Management

People

Human Capital

Technology
Infrastructure

Results

Marketing

Sales

Financial
Performance

Clients

Distribution
Channels

Prospects

Competitors



Investment
Strategy

Investment
Brokers .
Universe

cement arketing










Q&A



